Senior Sales Manager [80-100%]
Are you interested in joining a dynamic Swiss life sciences company developing innovative solutions to prevent foodborne illnesses? Do you like to be at the heart of the business and support the sales team in developing new markets and win new customers daily?
To join our team as soon as possible, we are looking for a hands-on, versatile, experienced Senior Sales Manager.
Your Responsibilities 
The Senior Sales Manager reports to the CEO and will be responsible for implementing the company’s sales strategy to meet and exceed revenue targets. This role will require the individual to work closely with cross-functional teams to develop and execute sales initiatives, manage customer relationships, and identify opportunities to expand our customer base. The ideal candidate will have a proven track record of driving sales growth and experience in the foodtech, diagnostics or related industry.
Equipped with a strong sense of ownership, strategic thinking, and responsibility to ensure NEMIS’ success, you will:
· Develop and implement the company’s sales strategy to meet and exceed revenue targets;
· Visit customers and sell our products;
· Attend industry events, conferences, and tradeshows to promote the company and generate leads;
· Build-up and manage our UK office;
· Build and maintain strong relationships with key distributors, customers and industry key opinion leaders;
· Identify new business opportunities and develop strategies to expand the customer base;
· Develop and implement pricing strategies that are competitive and profitable;
· Collaborate with different departments to ensure alignment on sales initiatives.
About You
We are looking for an educated professional with a proven track record in building an international sales presence, a sound business acumen and a passion for entrepreneurial (startup and rapidly growing) environments, ideally within the biotech / microbiology / MedTech or diagnostics industry. More specifically we want to see in our future team member:
· Ability to work in a fast-paced, lean and agile startup environment;
· Willingness to visit customers, travel and spend time abroad;
· Hands-on mentality with common sense;
· Relevant professional experience in international B2B sales management; (+7 years)
· Track record in building, developing and growing sales;
· Profound understanding of customer decision/transaction processes;
· Comfortable to handle early launch MVPs ("build the plane while flying");
· An enthusiastic, self-motivated, problem-solving and results-oriented personality who can work under pressure, autonomously and bring in and sell innovative ideas;
· Fluent in English, both written and spoken, other languages are a major plus;
· Experience and know-how in the field of food safety, microbiology, or diagnostics is a strong plus;
· Experience in product management (from market research to product launch) is a plus;
About NEMIS
NEMIS Technologies AG is a commercial-stage Swiss life science start-up transforming microbiological detection in food safety and beyond. We empower users to minimize microbiological risk by providing a unique lab-free test platform that is simple to use.
You will be working within a passionate, driven, creative team in an innovative company at the cutting edge of technology. You will have a high degree of freedom in organizing your work and you will have opportunities to develop your role as the company grows. NEMIS Is honouring entrepreneurial thinking and acting and offers an attractive Employee Stock Option Plan.
More information under: www.nemistech.com 
Have we piqued your interest? Then apply with the provided link! 

